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The Second Quadrant
Behavioural Finance Conference

Presented by the I.H. Asper School of Business

Thursday, April 4, 2019

Canadian Museum for Human Rights, Classroom ABC
85 Israel Asper Way, Winnipeg, MB R3C 0L5

PROGRAM

7:45-8:15 a.m.     	 Coffee and Registration

8:15-8:30 a.m.     	 Opening Remarks, Dean Gady Jacoby 
	 Introduction of Keynote Speaker, Quadrant Private Wealth

8:30-9:30 a.m.	 Keynote: A Second Generation Behavioral Finance
	 Meir Statman, Santa Clara University

9:30-10:15 a.m.	 The Impact of Role Models on Women’s Self-Selection 
	 in Competitive Environments
	 Kristina Meier, University of Mannheim 
	 Alexandra Niessen-Ruenzi, University of Mannheim 
	 Stefan Ruenzi, University of Mannheim 

10:15-10:30 a.m.	 Break 

10:30-11:15 a.m.	 Social Risk and Portfolio Choice
	 William Bazley, University of Miami
	 Yosef Bonaparte, University of Colorado at Denver 
	 George Korniotis, University of Miami
	 Alok Kumar, University of Miami

11:15-12:00 p.m.	 Investors’ Attention to Corporate Governance 
	 Peter Iliev, Pennsylvania State University
	 Jonathan Kalodimos, Oregon State University
	 Michelle Lowry, Drexel University

12:00-1:15 p.m.	 Lunch 
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1:15-2:00 p.m.	 Financial Consequences of Identity Theft: 
	 Evidence from Consumer Credit Bureau Records
	 Nathan Blascak, Federal Reserve Bank of Philadelphia
	 Julia Cheney, Federal Reserve Bank of Philadelphia
	 Robert Hunt, Federal Reserve Bank of Philadelphia
	 Slava Mikhed, Federal Reserve Bank of Philadelphia
	 Dubravka Ritter, Federal Reserve Bank of Philadelphia
	 Michael Vogan, Moody’s Analytics

2:00-2:45 p.m.	 Investing with Fast Thinking
	 Li Liao, Tsinghua University
	 Zhengwei Wang, Tsinghua University
	 Jia Xiang, Tsinghua University
	 Hongjun Yan, DePaul University
	 Jun Yang, Indiana University

2:45-3:00 p.m.	 Break	

3:00-3:45 p.m.	 Biased Beliefs and the Term Structure of Equity Returns
	 Stefano Cassella, Tilburg University
	 Benjamin Golez, University of Notre Dame 
	 Huseyin Gulen, Purdue University
	 Peter Kelly, University of Notre Dame

3:45-4:30 p.m.	 Liquidity Shocks and Institutional Trading
	 Xi Dong, Baruch College, City University of New York
	 Karolina Krystyniak, University of Ontario Institute of Technology
	 Lin Peng, Baruch College, City University of New York

4:30-6:00 p.m.	 Wine Reception
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Keynote: A Second Generation Behavioral Finance
Meir Statman, Santa Clara University

Abstract: The first generation of behavioral finance, starting in the early 1980s, largely 
accepted standard finance’s notion of people’s wants as “rational” wants – mainly 
high expected returns and low risk. That first generation commonly described people 
as “irrational” - misled by cognitive and emotional errors on their way to their rational 
wants.  The second generation describes people as “normal,” neither “rational” nor 
“irrational.” Normal people are people like you and me. Each of us has wants - hope 
for riches, freedom from poverty, nurturing children and families, being true to values, 
gaining high social status, playing games and winning, and more. We apply knowledge 
and cognitive and emotional shortcuts as we pursue our wants. Sometimes, however, 
we are diverted from our wants by ignorance and cognitive and emotional errors. 
Our wants, even more than our knowledge, ignorance, and cognitive and emotional 
shortcuts and errors, underlie answers to important questions of finance, including 
portfolio construction, saving and spending, asset pricing, and market efficiency 
(Statman, Finance for Normal People, 2017).

Biography: Meir Statman is the Glenn Klimek Professor of 
Finance at Santa Clara University. His research focuses on 
behavioral finance. He attempts to understand how investors 
and managers make financial decisions and how these 
decisions are reflected in financial markets. His most recent 
book is “Finance for Normal People: How Investors and Markets 
Behave,” published by Oxford University Press.

Meir’s research has been published in the Journal of Finance, 
the Journal of Financial Economics, the Review of Financial 

Studies, the Journal of Financial and Quantitative Analysis, the Financial Analysts 
Journal, the Journal of Portfolio Management, and many other journals. The research 
has been supported by the National Science Foundation, the Research Foundation of 
the CFA Institute, and the Investment Management Consultants Association (IMCA).

Meir is a member of the Advisory Board of the Journal of Portfolio Management, the 
Journal of Wealth Management, the Journal of Retirement, the Journal of Investment 
Consulting, and the Journal of Behavioral and Experimental Finance, an Associate 
Editor of the Journal of Financial Research, the Journal of Behavioral Finance, and 
the Journal of Investment Management and a recipient of a Batterymarch Fellowship, 
a William F. Sharpe Best Paper Award, a Bernstein Fabozzi/Jacobs Levy Outstanding 
Article Award, a Davis Ethics Award, a Moskowitz Prize for best paper on socially 
responsible investing, a Matthew R. McArthur Industry Pioneer Award, three Baker 
IMCA Journal Awards, and three Graham and Dodd Awards. Meir was named as 
one of the 25 most influential people by Investment Advisor. He consults with many 
investment companies and presents his work to academics and professionals in many 
forums in the U.S. and abroad.

Meir received his Ph.D. from Columbia University and his B.A. and M.B.A. from the 
Hebrew University of Jerusalem.
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The Impact of Role Models on Women’s Self-Selection 
in Competitive Environments
Kristina Meier, University of Mannheim 
Alexandra Niessen-Ruenzi, University of Mannheim 
Stefan Ruenzi, University of Mannheim 

Abstract: We show that female role models increase women’s willingness to 
compete. As in Niederle and Vesterlund (2007), we find that women are less 
willing to enter a tournament than men, although there are no gender differences 
in performance. However, the gender gap in tournament entry disappears if 
subjects are exposed to a competitive female role model. Results are stronger 
for the best performing women who seem to be particularly encouraged by 
female role models. Female role models also mitigate gender stereotype threats 
and lead to higher self-confidence among women. By contrast, we find that 
competitive male role models seem to intimidate female subjects and increase 
the gender gap in tournament entry even further. Our results have implications 
for the socio-political debate on how the fraction of women in top management 
positions can be increased.

Biography: Alexandra Niessen-Ruenzi is Professor of 
Finance at the University of Mannheim in Germany. Her 
research interests are in the fields of corporate governance, 
corporate finance, and asset management. A special 
focus of her research is on gender differences in financial 
markets. Particularly, her projects focus on the question why 
the fraction of women in top management positions is so 
low, and what could be done to include more female talent in 
the work force.

Professor Niessen-Ruenzi’s research is published in top ranked academic 
journals (Journal of Financial Economics, Review of Financial Studies) and is also 
regularly featured by the business press (New York Times, Wall Street Journal). 
She presents her work at leading international conferences and is a regular 
speaker on gender topics in the financial industry. Her research papers won 
several prizes, including best paper awards at the Academy of Management, 
Rothschild Caesarea IDC Conference and Society for the Advancement of 
Behavioural Economics. She holds a PhD in Finance and has been a visiting 
scholar at several renowned institutions such as Kellogg School of Management, 
Northwestern University, and Haas School of Business, UC Berkeley. Alexandra 
Niessen-Ruenzi is married and has twin daughters.
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Social Risk and Portfolio Choice
William Bazley, University of Miami
Yosef Bonaparte, University of Colorado at Denver 
George Korniotis, University of Miami
Alok Kumar, University of Miami

Abstract: Experimental and field data suggest that a social factor, discrimination, 
affects the risk perceptions and portfolio decisions of U.S. households. 
Experiments indicate that minorities perceive greater income risk. Minorities 
with relatively high risk perceptions are 10% less likely to invest. Discrimination 
further lowers the stock ownership of minorities by 2-5%. For White heterosexual 
males, there is no relation among perceived income risk, discrimination, and 
stock ownership. Results using field data support the experimental evidence, 
indicating that discrimination reduces stock ownership among minorities 
by 4-8%. The economic significance of socially-amplified risk perceptions is 
comparable to that of income and education.

Biography: William Bazley is a Ph.D. Candidate at the 
University of Miami and will be joining the University of 
Kansas as an Assistant Professor of Finance. His research 
centers on household financial decision-making and 
incorporates aspects of behavioral and social finance, 
investments, entrepreneurship, and financial technology. 
His work has been featured at numerous conferences, 
prominent academic institutions, and regulatory agencies. 
It has also been highlighted by renowned media outlets, 

including The Wall Street Journal, Barron’s, Jet Magazine, and Ebony. Prior to 
joining the Ph.D. program, William completed his undergraduate studies at the 
University of Miami and graduate studies at the London School of Economics 
and Political Science. He also gained several years of professional experience in 
investments, portfolio management, and business consulting in the United States 
and United Kingdom.
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Investors’ Attention to Corporate Governance 
Peter Iliev, Pennsylvania State University
Jonathan Kalodimos, Oregon State University
Michelle Lowry, Drexel University

Abstract: Using unique data on investor views of EDGAR company filings, we 
document that many investors devote significant effort towards governance 
research: the five largest mutual fund families access proxy statements of 29% of 
their portfolio firms. However, investors’ monitoring is focused disproportionately 
on large firms, firms with low managerial entrenchment, and firms with meetings 
outside the busy spring proxy season. Passive indexer investors perform less 
research. Concentration of investor attention within the same firm meetings 
results in joint monitoring of a relatively small subset of firms. This attention is 
related to investors’ voting and investment decisions.

Biography: Jonathan Kalodimos, Ph.D., is an assistant 
professor of finance at the Oregon State University 
College of Business. Prior to joining the faculty at OSU, Dr. 
Kalodimos was a financial economist at the U.S. Securities 
and Exchange Commission, where he was lead economist 
on Dodd Frank Act Section 954, which deals with executive 
compensation clawbacks. His research is primarily on 
corporate governance and its interplay with the regulatory 
environment and has received multiple citations in the 

popular press, including the Wall Street Journal, the New York Times, Financial 
Times, Bloomberg and the Harvard Business Review.
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Financial Consequences of Identity Theft: 
Evidence from Consumer Credit Bureau Records
Nathan Blascak, Federal Reserve Bank of Philadelphia
Julia Cheney, Federal Reserve Bank of Philadelphia
Robert Hunt, Federal Reserve Bank of Philadelphia
Slava Mikhed, Federal Reserve Bank of Philadelphia
Dubravka Ritter, Federal Reserve Bank of Philadelphia
Michael Vogan, Moody’s Analytics

Abstract: This paper examines how a negative shock to the security of personal 
finances due to severe identity theft changes consumer credit behavior. Using 
a unique data set of consumer redit records and alerts indicating identity theft 
and the exogenous timing of victimization, we show that the immediate effects 
of fraud on credit files are typically negative, small, and transitory. After those 
immediate effects fade, identity theft victims experience persistent, positive 
changes in credit characteristics, including improved Risk Scores. Consumers 
also exhibit caution with credit by having fewer open revolving accounts while 
maintaining total balances and credit limits. Our results are consistent with 
consumer inattention to credit reports prior to identity theft and reduced trust in 
credit card markets after identity theft.

Biography: Slava Mikhed is a Senior Research Fellow at the 
Consumer Finance Institute of the Federal Reserve Bank of 
Philadelphia, which he joined in July 2013. Slava’s research 
interests lie in the areas of consumer finance, personal 
bankruptcy, identity theft and fraud, urban economics, 
and health economics. His current research explores how 
income shocks, neighborhood peer effects, addictions, 
and health insurance affect consumer credit and financial 
distress. He is also examining the effect of identity theft and 

data breaches on consumer credit and payment behavior. His previous work 
has been published in the Journal of Banking and Finance and the Journal of 
Housing Economics.
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Investing with Fast Thinking
Li Liao, Tsinghua University
Zhengwei Wang, Tsinghua University
Jia Xiang, Tsinghua University
Hongjun Yan, DePaul University
Jun Yang, Indiana University

Abstract: Using data from a major online peer-to-peer lending market, we 
document that investors follow a simple rule of thumb under time pressure: 
they rush to invest in loans with high interest rates without sufficiently 
examining credit ratings, which are freely available on the trading interface. Our 
experiments show that making credit rating information more salient “nudges” 
investors into better decisions. Firsthand experience matters for learning for 
non-informational reasons: An investor responds differently when observing a 
default of her own loan, relative to observing a default of another investor’s loan.

Biography: Hongjun Yan is the Richard H. Driehaus Chair in 
Behavioral Finance at the DePaul University. His research 
focuses on asset pricing in the presence of frictions, 
including market imperfections and bounded rationality. 
His studies have been published in the Review of Economic 
Studies, Review of Financial Studies, Journal of Monetary 
Economics, Management Science and Review of Finance, 
among other journals. He also serves as associate editor 
of the Journal of Banking and Finance. He is the winner 

of the NASDAQ OMX Award for the Best Paper on Asset Pricing presented at 
the Western Finance Association’s 2011 conference. ​Before joining DePaul, he 
taught at the Yale School of Management during 2005-2015 and Rutgers during 
2015-2016. He has a PhD in Finance from London Business School in 2005.
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Biased Beliefs and the Term Structure of Equity Returns
Stefano Cassella, Tilburg University
Benjamin Golez, University of Notre Dame 
Huseyin Gulen, Purdue University
Peter Kelly, University of Notre Dame

Abstract: Recent evidence suggests that the term structure of equity returns 
is, on average, downward sloping. We provide empirical evidence that biased 
beliefs can help us understand this downward sloping term structure and its 
time-series variation. In particular, we use analyst forecasts to show that beliefs 
of long-term growth are unconditionally more optimistic than beliefs of short-
term growth, and that a rise in the spread between beliefs of long and short-
term growth is followed by lower realized term premia. In addition, we cast a 
sharper behavioral prediction that stems from the interplay of long-term growth 
narratives (Shiller, 2014) and extrapolation bias (Greenwood and Shleifer, 2014). 
When investors rely heavily on recent return information, they can be easily 
swayed by a long-term growth story, and hence contribute more to overpricing 
of long-term claims over short-term claims. In line with this conjecture, we 
find that the term structure of equity returns is downward sloping in regimes in 
which overly optimistic beliefs regarding long-term growth are coupled with high 
extrapolative beliefs. The term structure is instead flat or upward sloping when 
there is no evidence of long-term growth over-optimism or when investors do not 
overweight recent information.

Biography: Benjamin Golez is an Associate Professor of 
Finance at the University of Notre Dame. His research 
aims to better understand how and why prices of financial 
assets move over time. His work appeared in the Review of 
Financial Studies and the Journal of Financial Economics 
and has been presented at the American Finance 
Association, the Western Finance Association, and the 
National Bureau of Economic Research meetings. His work 
was also featured in the Financial Times and Bloomberg 

Business Week. Benjamin teaches courses on investments and financial 
derivatives to undergraduate and MBA students. He received a Ph.D. and 
MSc. degree in Finance from the Universitat Pompeu Fabra (Barcelona, Spain) 
and holds a Bachelor’s degree in Economics from the University of Ljubljana 
(Slovenia).
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Liquidity Shocks and Institutional Trading
Xi Dong, Baruch College, City University of New York
Karolina Krystyniak, University of Ontario Institute of Technology
Lin Peng, Baruch College, City University of New York

Abstract: We analyze the relationship between stock liquidity, institutional 
trading, and price efficiency. We find that institutions’ overall trading intensity 
is positively associated with changes in liquidity. Institutions, especially active 
ones, trade strategically to take advantage of post–liquidity shock drifts, and 
they are more aggressive with positive liquidity shocks than with negative ones. 
This arbitrage results in an annualized alpha of 4.18% and helps restore price 
efficiency. Liquidity shocks are associated with fluctuations in liquidity provision, 
and institutional trading also affects stocks’ future liquidity. Our evidence 
highlights the considerations institutional investors face in informed trading, 
transaction cost timing, and liquidity provision as well as the feedback between 
liquidity and institutional trading.

Biography: Lin Peng is the Krell Chair Professor in Finance 
at Zicklin School of Business, Baruch College, City University 
of New York. She has taught investment analysis, fixed 
income analysis, market microstructure, and financial 
market frictions at the undergraduate, MBA, and doctoral 
levels. Professor Peng’s diverse research interest covers 
the area of asset pricing, behavioral finance, market 
microstructure, and corporate governance.  Her research 
has been published in leading economics and finance 

journals including American Economic Review, Journal of Finance, Review of 
Financial Studies, and Journal of Financial Economics. 

Prof. Peng is an associate editor for the Journal of Empirical Finance and 
Financial Management, and an editorial board member of the Financial 
Management Association Survey and Synthesis Series. She has presented her 
papers at numerous conferences and academic institutions.  She is a recipient 
of many research grants and awards, including the Institute for Quantitative 
Research in Finance Research Award. She also won faculty recognition awards 
for teaching excellence.  Her work has been featured by media outlets such as 
Reuters and Institutional Investor. Professor Peng holds an M.S from Wesleyan 
University and a Ph.D. in Finance from Duke University. She was a visiting 
professor at Columbia University and Princeton University.




